
PRESERVE CASH OR GENERATE 
INCOME? NEW RULES FOR 

IMPROVING WORKING CAPITAL

SUPPLY CHAIN FINANCING

DYNAMIC DISCOUNTING

$5M
SAVINGS PER $1 
BILLION SPEND

30%
OR MORE ANNUAL 

SPEND SHOULD
 CAPTURE 1.5% 

DISCOUNT

40%
SUPPLIERS 

INTERESTED IN 
DYNAMIC 

DISCOUNTING

WHEN CHOOSING AN EARLY 
PAYMENT PARTNER...

DON’T FORGET TO LOOK FOR A 
SAAS-BASED SOLUTION THAT 
INTEGRATES EASILY WITH YOUR ERP 
SYSTEM AND REQUIRES LITTLE 
EFFORT FROM YOUR IT DEPARTMENT

CONTACT US

TO ARRANGE A DEMO, EMAIL 
SALES@DIRECTCOMMERCE.COM DIRECTCOMMERCE.COM

DID YOU KNOW
DYNAMIC DISCOUNTING CAN BE 
A POWERFUL WAY TO FACILITATE 
GROWTH AND EXPANSION

BUYERS SHORT ON CASH SHOULD CONSIDER SUPPLY CHAIN FINANCING, 
WHILE BUYERS THAT CAN COVER THE COST OF DISCOUNTS THEMSELVES 

SHOULD USE DYANMIC DISCOUNTING FOR LONG-TERM RETURNS 
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5HOW IT WORKS

BUYER APPROVES 
INVOICE FOR PAYMENT

SUPPLIER OFFERS A 
SMALL DISCOUNT FOR 

EARLY PAYMENT

A THIRD-PARTY BANK 
PAYS THE DISCOUNTED 

INVOICE

BUYER PAYS THE FULL 
INVOICE AMOUNT TO 
BANK AT MATURITY

SUPPLIER INVOICES 
BUYER

BUYER PAYS THE 
INVOICE EARLY AND 

KEEPS THE DISCOUNT

BUYER APPROVES 
INVOICE FOR PAYMENT

SUPPLIER OFFERS A 
SMALL DISCOUNT FOR 

EARLY PAYMENT

HOW IT WORKS
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SUPPLIER INVOICES 
BUYER

10x
LOWER RATES

THAN TRADITIONAL 
FINANCING

$200M
AVERAGE YIELD IN

ADDED CASH FLOW 

FOR LARGE COMPANIES

SUPPLY 
CHAIN 

RISK

WORKING 
CAPITAL

DID YOU KNOW
SUPPLY CHAIN FINANCING PROVIDES 
BOTH THE BUYER AND SUPPLIER WITH 
CAPITAL FOR GROWTH, STABILITY AND 
INNOVATION 

15 
DAY AVERAGE 

INCREASE IN DPO


